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ldea for Data Analysis

Segmentation
« lunsdneeil Alsndiuunngudladroihvanedy 4 agusadu Taaladdwls 2 duls Aa

- YondandnAviasisFaudiausenineasefiduasenauming
. AanssuudnfivinuZauisussuineaseiisuasenauming
- annsladudsdenany sansavinlidanaulages
- Old Habit (1); nauiiieFoniaifiuuazvinfanssuéu
RN FonTaduusvindanssu iy
- Activity Compulsive (3): naufitiieiFaninlvsiuavinAianssuidu
- True Explorer (4): nauiiieFonintviiuazvinAanssulna

Push and pull factors
. dnsuiladaiiidnanasanisdadulaniafinansnusdaninudelaviadiigrzraavinviasiien ausandsleiiuaag

Uszan Aa fxvuarauan (External factor) wagiadanialu (Internal factor)

. adumeuan vianzanirtadadeaa (Pull factor) iHusawidaulaivinlidganuiiviasiiiadtug fanuiraulaua
fennlatinviaoiienle

- aduarelu viadisanintdadundndu (Push factor) fusaiwidaulaiiAnarnaiusasnissdriuyana (personal
needs) wiaannmiRtduntasinseiuliiAnalaednisiiunie delunisviaoieddn aunsaadunaledn dansesiu
ANNGaINITViadEIdhuasiinviagiieida audonala  (Satisfaction) wasziszaunisal/aiudseulalunig
vianmefsaraatiuas dovanaaiuin asiazidnladeanudelaviasiierdraaciinviasier snilusdasisuainns
vinnsanatlRiainasannuiisnalanasinviasiiien
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Target Countries & Sample Size

2s9r0s [l

AN

__'.__

253 RDs

258 RDs —IE

262 RDs I I

FRA

o4 RDs

SWIT

UNITED CANAD
ANAD

257r0s | B

ITL

BRAND
VIR

262rDs M | 262 RDs

G E R %\\

A :;ugg tﬂ‘ﬂﬁmmﬁ;ﬁ

,,,,,,, " it g URANE_ KAZAKHSTAN MONGOLI
’’’’’ - e UZBEKISTAN
T RKE"'“""‘"‘"'W[.:|'||

-@5

Executive Summary

CHN
IA/I ‘@ 271RDs
7 KOR

256 RDs

1
i

260 RDs

ne
CUNITED= -
B EZ
"SIAES™ el T
,,,, s 580 a2 " \ A
cugh_ = E;gﬁgzﬂ%@ ASﬁUAB{i\'g = §§.H5|NA‘ |
S e SEMES S & O ‘=283, 3 -
& summ L ,&ﬁ“&“m s :mgk B HK
&WHILWGUI pred el épm %Mmm: g =2 @ N— e RN 3 S
‘“’»"c'fdnveuszum B ygwng e, 0SS == = =
“E‘“‘“ g A e g AT s Tl 2s5R0s
tcmiBw w&g;ggi@m . A 4|~ N e
B |_ 28 /" ANDONESIhgge
'='3R"Z'Lcp S 2mBiAd / \ 1 IR 266 RDs
BU%A g ZIMBABWE ! N I
i BOTSWANA s i ”S'mmm
= Bomk ¥ 7 STRALA B
T 7 TNRICA AR
/ 1 7 \ (=)
gg 'I " ll' \
- 4 1 K4 \
v : e ::' 1, ' 7 ‘
260RDs b 258RDs SEE=psopps Y (GREE scopps WM o4 g
IND MY SG AUS INDS
Page 6



Key Information
Overall

BRAND

Page 7



Travel Experience &

Q1 uanwiiaannisyina

Most Preferred na aaasldviaowian 0

Q5 Usumataviunly Q1 asuasliviasiited
* n=3,281 viaswitunniaa Miszinalaie

; ‘Livay A i = = -
s o Vidszmasneqlupinna % 5 TuaiinnAlaida Tugiinalaiie
Country for Tourism [ z.zati R . :
n=>J5 At 1.4% ! 13.2%
N ——— wiha 0.1% 2.7%
ismvatnu(n=2,798) <« Gaeuw 0.6% 19.9%
AYANA o lewdu 0.2% 7.7%
ANUNaINNAILUaIAINSSY 7 na 85.3% —/ IS 100.0%
anwaiiania/anunaiiuunzay B 0.1% 11.8%
- JU 2.9% | B 37.4%
fu(n=95) < ... ey 2.9% | 21.9%
fu(n= . : ;
- Wi 0.1% H 6.1%
ittt 18.9% Cl dsutud 0,09 | 6.9%
UNANVIBIAEINIESTULNG ' w e E =
ANNAIHNTAYI/ Vinviad 9,5% RN 0:5% ik
0, H 0,
aunilulandanmaizavinusssy e L& i 25:5%
AsdaN 0.1% : 3.0%
dhos o ‘ fodTld  2.0% . 40.4%
| aaawesidn 0.1% i 0.1%
ANNAIHIINTaYIY/ Vinviand P . i .
il duidia 0.3% ! 11.4%
maTulafurads :
dulaiiiga 0.4% ! 17.6%
Aanuayae/mnulaanss Faona 1.2% 23.2%
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Between tourists’ mind <

tlalaniidnsnananisaadula
TunstaanAuNIsUI VAL
nuszinelnaain

aauudl/aAwarne
24.8%
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ANUURINURE
AAIAANTTU
4.5%

VAT Totfal: N = 5,215
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— —
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i Tun1sviagien

14.1%
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RIGHTBRAIN

ﬂl‘i?dL‘VIﬁVL‘Vl afiannng
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Travelling behav
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Travelling Behavior: Overall
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ARINI TR 66.5%
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Satisfaction Level ad

, : Most Satisfied
szaumuiivwalaluaisuvianiiandiiidsanalnaadeil
Avg Total 2nd Time 3" Time +
AauANsIA tunmwsu I 4.65 19.8% 22.0% 17.2%
aavpil/anmwaiainaAzavidsiina’lng 4.49 6.5% 6.7% 6.3%
anutiluiiasuavaulng 4.46 5.3% 5.3% 5.4%
Numania/Usundliddeay 4.34 3.7% 2.6% 4.8%
Fausssuriilulandnzaizasing 4.31 5.4% 4.9% 6.0%
anuaraInTunisiaumazndssind/liisiavua VISA 4.24 5.8% 5.1% 6.6%
astumenalulssmaiazain 4.46 4.1% 3.8% 4.5%
2715 LAFaYAN uazaunzading 4,51 5.6% 5.5% 5.7%
AmNUVAIANATTAIUNAIVIaILL) I 4.56 7.6% 8.1% 7.1%
AU LN TAIUNAIVIaILie I 4.60 14.2% 13.2% 15.1%
AUNAINVANLUDIAIANTSTU 4.54 6.3% 6.4% 6.3%
anuonalasafanssunaniivin 4.48 5.4% 5.9% 4.9%
ANuNaIAVaauavaauvitalil 4.44 6.2% 6.1% 6.3%
ASuUSATURITIVA 4.27 3.2% 3.2% 3.3%
AISUENISTaVLRFMINLALY 3.55 0.7% 0.8% 0.5%
AaNuiswalatlunInsu 4.35 0.0% 0.1% 0.0%
N=5,215 n=2592 n=2623
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Wiy wEadaaniriataniels 2™ Time 3" Time + Tu3avuaIAINUAIANTY WU UnviatAienTae

| s s k mu‘mmnmmwowa‘lamﬂm'mmul,aammma

0, 0,
awsu: N = 5,215 >} e G533 Hnaundmdlssnalnaduagof
= | 427% 31.5% |
< i 17% 3.0%
EuAnIT T vinAY mdaanin n=2592 n=2623
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(4.53 Azuuu)
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Q38 wnTiuazuuin muAMNIIIUASY
TiausInuunalszina’lng nuadszaina’lng
(16 5.00) ATNSIN 2nd Time 31 Time + «  UnviannimnTeafiulvaiuinTunnazuuzin i
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Target Segmentation: Overall

AANITUNANTAVIN
N = 5,215 A |
LAY Tnal
1 2
Bl 302 550
(5.8%) (10.5%)
fa’pw‘;’wﬁn
Nviavien
| L1722 2,641
(33.0%) (50.6%)
3 4

© AARANITAATY WU nfuITnviaaL eI AN
viaawigndhludssmelng aansasuun'le
vilu 4 naueaAu Taaldaiuis 2 diuis Aa
. wmwanmmaomml,ﬂsr;mmausvm'm
mounumonquuu‘m o
+ Aangsuuanfvindsauiaussninenivil
Auasvnauninil

finuasdandofl -

« Old Habit (1): neuMAenIInIaLauLas
vinAanssuLeu o

. D AAUNNLNENTINTR
wenuavinAanssu v o

« Activity Compulsive (3): nguitnen
JudalunevinAanssuiiu

« True Explorer (4): nguiitenI9nialnu
wazvinAanssulna

BRAND

CHN (n=260)
G (n=259)
MY (n=258)
JAP (n=256)
HK (n=260)

_VIE (n=26¢)

_____________________

TW (n=255)

KOR (n=271)

INDS (n=266)
USA(n=253)
AUS (n=260)

.....................

_____________________

RUS (n=266)

SWIT (n=264)

FRA (n=262)
SWE (n=263)

Executive Summary

Old Habif Ccfrrcw:)i\t/jlfs»i/ve Eprgluoerer
17 (6.5%) 15 (5.8%) 64 (24.6%) 164 (63.1%)
24 (9.3%) 17 (6.6%) 114 (44.0%) 104 (40.2%)
15 (5.8%) 5 (36.8%) 94 (36.4%)
1 (4.3%) 19 (7.4%) 4 (36.7%) 132 (51.6%)

12 (4.6%) 4 (36.2%) 119 (45.8%)
__8(30%)  25(9.4%) 92 92 (34.6%) 141 (53.0%)
43 (16.5%) 4 (16.9%) 129 (49.6%)
U6 (24%) T 18(70%) 8 6"(33‘1'.'2{%) """" 151 (59.2%)
13 (4.8%) 99 (36.5%) 130 (48.0%)

5 (1.9%) 113 (42.5%) 108 (40.6%)

13 (5.1%) 20 (7.9%) 93 (36.8%) 127 (50.2%)
______ 3 __(_1_-__2_79)___________1_9_(_3_-_5_3%)______________(_22_6_%)____ 170 (65.4%)
24 (9.3%) 8 (22.5%) 151 (58.5%)
6(62%) 23 (8.9%) | 71 (27.4%) 149 (57.5%)
_9(35%) 17 (6.6%) 87 (33.9%) 144 (56.0%)
30 (11.5%) 97 (37.0%) 100 (38.2%)
15(5.6%) 60 (22.6%) | 63 (23.7%) 128 (48.1%)
15 (5.7%) 22 (8.3%) 79 (29.9%) 148 (56.1%)

13 (5.0%) 104 (39.7%) 121 (46.2%)

10 (3.8%) 18 (6.8%) 104 (39.5%) 131 (49.8%)
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Marketing Strategy: Overall

iy

nauunmaommmmmaommczn‘tuﬂs“mﬁ“l,mu mmsna”nuun"l,mﬂu 4 axu Taalddiuils 2 duils Aa

° 'Q\‘]‘I/T)ﬂ‘l/iaﬂ‘l/l‘l/la\‘JL“I/Iﬂ'JLﬂ‘;'ﬂflJL‘VlﬂflJ‘;' mmﬂsounnﬂsonauumu
° ﬂQﬂ’i‘SJJME\]ﬂ“I/I“I/I'\Lﬂ‘SEIfIJL‘I/IEIfIJ‘S mwﬂsauﬂnﬂsanauumu

Old Habit
nauAAmfoniafunasvinfanssudn nRUALAEYonTaLduLeavinAanssu v
Target Market: Niche
7 :
302 550
(5.8%) (10.5%)
1,722 | 2641
(33.0%) |  (50.6%)
3 R ) B 4 |
nauieFonTalutusavinAanssuidiy  naudidmdanialmivazvinAanssuln
Target Market: Segment Target Market: Mass
Activity Compulsive True Explorer

................................................................................................

“B/‘a‘%lg Total: N = 5,215 Executive Summary Page 16



Marketing Strategy: Overall

- Old Habit

Campaign

Key concept

Involved parties

“A Place like Home”

Familiarity
Comfortability
Local living

Municipal government Orgs
Local entrepreneurs

Campaign
Key concept

Involved parties

City’s variety
Ease of transportation
24/7

Province government Orgs
Province entrepreneurs

1 2
302 550
(5.8%) (10.5%)
v aen
(33.0%) | | (50.6%)
3 P 4
Campaign “The Map” Campaign “Enriching Experience”

Key concept

Involved parties

Activity Compulsive

___________________________________

I\B/VI\FH {f? Total: N = 5,215

Activity routing
Activity based-info
Ease of transportation

TAT branches
Tourism-related Orgs

Key concept

Involved parties

,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,

Executive Summary

Rich culture
Rich activity
Variety

TAT HQ
TAT branches

True Explorer |



Marketing Strategy: Idea G

O|d Habit | . Old Habit (1): nauAWieIFIniaLAuuazyin
’ AaNTsULAN
Campaign “A Place like Home"
. cdaviaviieinguililunguiaauaig
Key concept Familiarity | conservative InnINFuAY ‘Imﬂm"lmmnwa
Comfortability n1s@neinudn unauiinviasiiadrfiun

Localliving | WeaTdssinainagiuazvinAanssuidu

Involved parties  Municipal government Orgs Jowdadanilunan

Local entrepreneurs y . B
s uWNUNITARIATNLRNIEENIIAITLTULKNUANS

1 i mmmmauasu‘lmnmmwwnwuu,au
302 m’mﬂumﬂmmﬂﬂuﬂuwmmmawum (VBN
(5.8%) maomm) Anviagiieaunldusnis

« Campaign fastddutinviasidainguiisedlu “A Place like Home” ilasanntfinviagiiienasfisunisviagiiiarlusgy
wuuLeNINAnIINsdasuLl e

» wwmslunsiasnsuasiinviandmnauiifonsfadennuiiuduias mueadu wansaselviAnanugniuduionda
Anviaaiendh wafiaundedunisviaadeddsanalnaiiu da nsunundeisactusedssng denauiihmangiiag
dlunguiidnwnszazand

. avAnsTAsINTRuATasd msuinviasAennand Aa

. aun o
* usznaunslunun
* fuir/aulnalunuini

VAKX Total: N = 5,215 Executive Summary Page 18



Marketing Strategy: ldea )

. NRUNLALITINTALAN
WEYinANITN TN
Campaign “ "
. uﬂmaammnaumﬂunau‘lum‘mau‘lanu . .
JowFadiviaoiieaunnninAanssu usazfinau Key concept City’s variety
conservative daaninnguiinde Ease of fransportation

24/7

Involved parties Province government Orgs
Province entrepreneurs

. LLNuﬂ'I‘SG]E\l’IﬂﬁLMN'I yauFvmIstduumunig

mmm‘/’iai'oLa‘%u‘lvisawauammsumumﬂ‘lu
FonTaniadu (Lmaomaamm) 7

TaviagtAenunldusnis iafiinviagiienay 550
lansiuinaiuisavinianssuaslsleinelu (10.5%)
WuUNauLaIdau
« Campaign mnas‘l?jnnunmaommnauuaon“;lu ! " lasaniinviaguinazsfiaunisviasienludoniania

&

wummnmnn‘nn’mﬂaﬂuaammmawum faifu nrsdasnsiemislvdayaduiinviasiiiarinludoniansanunduasd
Aanssulvivinlanaan 24 fTueviuien

. u,u'smo‘tun'ﬁaamswaounmaammnauuaamsaamm’m*vnmn*vnmmJaaﬂanssummmsnmﬂmuwum 5UHIAN
wanuansAaIunaIiadie N aluiuv Lwansumu‘manm'mau‘la‘lunﬁnaummr;mn w@ilaunflefunisviaoiiei
Useinalneiiu da :Ja""l,s‘mm‘lmqaﬂul,ama‘luwumusaaommmunmaommﬁaum

. avAnsTAsINTRIuATasd msuinviasAennand Aa

* UR o
* sznaunslunun
« ffuir/aulnalunuini

%%9 Total: N = 5,215 Executive Summary Page 19



Marketing Strategy: ldea ()

« Activity Compulsive (3): nguntiiendvninlunlusvinianssuciu

. unmaommnaumﬂunaumﬁm‘mﬁau‘lun‘rsmnaﬂssmnmmaasnmnm‘mavﬂmmmnuaommmawummvlﬂmaamm
mouu LmumsmmmmLmn”afuwmstﬂuuwumsmmmmamasu‘lumummmmamawaonanssumu routing Gl']\']‘]‘l/l
gusatdunie e

« Campaign mmsifﬂnnunmaommnauuaotﬂu “The Map” WlavannilnviasidenasfiauvinAanssuiauiagaan 49
ANUKNNaaay Golden map il @2 AIRVUKNUTIARATIY

 iulurivuas activity-based 1dunan (vdu Arsundinaaw ATINENINEN msmaﬂ'\/mmom/ammw AL e
555U 6 1fusiu) Jiaviagienazeadlililaneninsadnisuivindanssuiinuiasrauilssinalneg detad da azvinlu
WAnnTsnszatanelalddeToniansatuisreglauindu

1722 . u,u'mw‘lun'ﬁaamsma\mﬂmaommnauuaa
(33.0%) | msaaaommL?jau‘iﬂwaananssummmsn
! W1laluFoniasivg t&fiaunioduinvin
#a9N1TYINAANTIUAIAK aamwsawum‘lm

Al1AITWANG LAz ATAMIEINNTaAIT

Campaign “The Map”
1d2nania
Key concept Activity routing .
Activity based-info | - avdnsAAITtdINf&IutAnivasdniuy
Ease of transportation | unmaommnauu Aa

* nun. HrTnvuaEIN

s FUNAUNITVIAILNEIAIIY (FLUNAIY
Aanssu) o

o UNNUVURINUNUALITZNINNTINTR

Involved parties TAT branches
Tourism-related Orgs

Achvﬂy Compulsive

?Am” ' Total: N = 5,215 Executive Summary Page 20



Marketing Strategy: Idea G

- True Explorer (4): nauienYonialnsinazvindanssulnu

. unmaommnanuu]unaumﬁanmmvimnumﬂmnmmnmaommnauauﬂ ‘immm“lmmnwamsﬁnmmwm"n tHunau
finviaodenAuimAdsanalnaduazvindanssuininsonialmidundn

. u,wumsmmo)ﬁmmzauﬁomsvﬂultmumsmmmﬁdOLa‘%mmﬁuﬁommumfmmm"l,ai'jwmﬂu‘tuvfmmaoumim/ia\nﬁm
132AANTTUNTTUVINTUUNRIVIAILN IR

« Campaign mm’as‘tﬁnuunmaammﬂauuwmu“Ennchmg Experience” LuaamnunmaoLmnavuﬂuﬂ'lsmaomm‘tu
sﬂunwaomstﬂaﬂuuﬂaoamauamnmwmsmaomm‘tusmmmmm (qjolum"ml,ﬂuaso unmaommnauumm”annn
concept "Amazing Thailand” wag “Unseen Thailand” w1n Wiavaaduaisiauasuifuiduwazs Ui
Taviavnen luiaansruuinay

- 2,641
« wwnslunisdassuasinviasiizanguise | (56 6%)
arsdafvanuvarnuaiailungn wwilaunile S
nnmsmaommmﬂsmmﬁ“lmmuu fa faylsi |
lidumaeneliidnaudy - Campaign “Enriching Experience”
- avAnsAAITtnIfidIutAnidasdiniy - Key concept Rich culture
inviaswiennauil Aa | Rich activity
« nn. &§rinnulvg) | Variety
" M. @invuEnT ~ Involved parties  TATHQ
(e luuazenvilszing) : AT Branelies

True Explorer |

VAKX Total: N = 5,215 Executive Summary Page 21
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iﬁ‘ 5

&
2,

Marketing Strategy: Overall

. ai‘m%uﬁmxiaon‘/’iq'smnﬂszmﬂsmﬂazﬁmsvhLmun'ﬁmamﬁmauﬂqundmaoﬁnm‘aotﬁmumnmaﬁ’u Taadszinainung
Tunsaznauiiaeil

. Old Habit . Location Fanatic
e =

G MY HK
. e . o | NN

IND VIE IND KOR INDS

i IND KOR INDS | ™W KOR INDS

H N7 . i

| olf * | == I+

5 * . iR 7S

; AUS CAN L {11 UsA AUS UK CAN L

5 i1l B B Il ==
| f— = ik f— - -
i GER RUS FRA SWE | | GER RUS SWIT FRA SWE |
: Activity Compulsive } True Explorer |

?f‘a‘%ﬁg Total: N = 5,215 Executive Summary Page 22



Activity Selection Criteria

F

,.
iy

. ldfAanssuivinludsenmalnadlumdalunisdaidan tan
uuniilu 2 Wadandn da .
» Aanssuvinvisnualunisuimdssinalne
» Aanssuuannvinlunsuiendssinalne

- TaadlunisAruda (A1) wasidusd Woluuulrdouas
LUIUBUADINTTIY NENAD )
* UWUAY: muammLﬂa'fw‘ffusi'mﬂ‘luﬂszmaﬁuj
o wwuau: Awasnlasidudnialufianssuiiug

. Lﬂmeﬂﬁ‘lﬁ"‘luﬂﬁﬁmﬁanﬁanfsm fa .

- vnfianssulafianssunianvinmennalunisuiie
Ussind lnaaasiinviasiiieddi (an) wasidusiAu (71)
Lﬂaftﬁumaa"ﬂwaomwsm tvdaindufanssun
inviasienTianuaula .

« winAanssundannvinlunisuimlssivalnauag
dnviaoiedd (A) wasidusiau (An) wasidusiade
Aavn InsIN Bidatdudanssuntnviasiedlvininu
gula

* vinnsunuaamaay 0 uaz 1 1ag .
* 0 wanadv 4 (A1) wasidusanni (1) wasidusials
« 1 viunade 4 (A1) wasidusganin (A1) tdasidusiagg

- Wnnanzuuuionne ilanifanssuidaviasiedlu
dszinatuglanusgulaninnindssinaaug

AanssuvinienuauazAanssunaniivin

Awalasidus
AAILERTAA n33U
AMaluldssinaiiug

X% Auaulasidus
Aavuaaslssing
X% Aalufanssuiiug

X%
X%

X% X% X% X% n=171

X% > Y%

)

Q9 =0

=] =0
1+1+1+1=4 1+0+1+1=3 1+1+1+0=3
O+1+1+1=3 1+1+0+1=3 1+1+0+0=2
1+0+1+0=2 1+0+0+1=2 O0+1+1+0=2

“B/WF“Q Executive Summary Page 23



Activity Selection Criteria

Example: Russia

AanssuAnaanag

fialile

&1h/Anusaany
AMUTULTAY/ ANSUEAY/ FauTTuLiveTuAI A
Wignzu Tumadau
WAtauaaIat/aanaun

Wit tuAM AU

adsa

Wisn I TInuu/Sauasu

AanssuANINRILI

fimlile

&1h/Anusaany
AMUTAULTAY/ ANSUEAY/ FauTTuLiseTuAI A
Wit Tunadau
WienaueaIat/aaaun

WA ANAEUSY

WAL AN AT RN/ S usTIN

BRAND
IVATRIX

Aanssuivinioviua
AVG Russia
30.3% 42.9%
30.8% 43.2%
32.8% 38.3%
56.4% 58.6%
41.1% 30.5%
50.6% 42.1%
48.1% 37.6%
22.1% 24.8%

1
1
1
1
0
0
0
1

Executive Summary

fianssundniivin
AVG Russia
3.4% 10.5%
10.8% 9.8%
4.9% 1.1%
10.0% 12.4%
4.6% 7.9%
10.9% 13.2%
3.5% 3.4%
8.4% 7.1%

1

0

0

1

1

1

0

0

Aanssuivinvioviua
AVG Russia
5.0% 7.2%
5.0% 7.2%
5.0% 6.0%
5.0% 5.3%
5.0% 3.8%
5.0% 4.2%
5.0% 4.0%
5.0% 5.7%

1
1
1
1
0
0
0
1

Aanssundniivin
AVG Russia
5.0% 15.9%
5.0% 4.6%
5.0% 1.2%
5.0% 6.3%
5.0% 8.7%
5.0% 6.2%
5.0% 4.9%
5.0% 4.3%

1

0

0

1

1

1

0

0

Anatlasidusduasusardanssunalulssndiiug  Awadasidusuasusazlseinanialufanssuiiug

Total

N ONNIB NN

Page 24



Preferred Activity for Each Country (0
Indonesia  Malaysia  Singapore  Vietham China Hong Kong India Japan Russia S. Korea

AanssuAvinaiondv
dailtle
&1h/anuaiaenu

ANUTULTAY/ ATURRY/
fanutulivenuaAAu

A guTus I aUEa Y
W ruaa1ni/aa1aun
WA ANAIRURATY

N AUIE IO AN AU/ TN UBTTU

AanssuArinaludv
dailtle
&1h/anuaieenu

ANufuLia/Asusn/
goufulivenuaAu

W Tus ey
Wmuaaiain/aaiaun
WA dumausaIY

Wit uuadinuau/Sausssu

BRAND
VITEIX

sesssrenearch

v
&

&

V]

<IN <

e0

& V)

Taiwan France

Germany Italy Sweden Switzerland

v

UK.

Australia

v

Canada

USA.

&

&

&

Executive Summary

eo0
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Marketing Strategy: Overall 4o

« Sunsuuwinslunisinununsealauadawsnunaialau (Cascading) talviiinanusanndasuazealiiaylilds
Uszinalihnunaeiatuiinszuiunis (Deployment) auail

siluuui 1

Fupaun 1

Aviuanauihvinaiagvinn1sdoldsy Taadanannnay
4 nau (Old habit, Location fanatic, Activity
compulsive and True explorer)

Fupaun 2

ﬁ'mumQduﬂszmaﬁwmnﬁmta‘%n TagLdanain
Uszinanatmalsuaasnay

Fupaun 3

lddayardednilaudaslilunsazilsyindin ddaya
la1enfianudrdylunisdasns

E{lgmb__ B% Executive Summary

siluuu 2

Fupaui 1

ri‘mumﬂssmaﬁwﬁ'lmsdaLa’%n Taeatdanain 20
Usen@nvinn1s@n =N

Fupaun 2

arayalusiaasidanuadnIngiu I Ussinaduqd
dnviavingnaglunguiilhnualaidne (Old  habit,
Location fanatic, Activity compulsive and True
explorer)

Fupaun 3

lddayardvdanilaudaslilunsazilsyindin ddaya
Ta1enfianudrdylunisdasns

Page 26



Marketing Strategy
By Country

BRAND

PPPPPP



Marketing Strategy: Indonesio =

: Keywords: Historical Sites

Focusing on segment/fragment marketing

¥

THuwun Rt “City Funtastic” uag “The Map”

N

Janiatihvang da agomnuniuas waalni wazgLin

v

Historical Sites

Aanssulun1s1dsTun “ A Tus iy’

I\B/WF"Q Executive Summary Page 28



Marketing Strategy: Malaysia i)

: Keywords: Shopping & Spa/Beauty

Focusing on segment/fragment marketing

%

THuwun Rt “City Funtastic” uag “The Map”

N

Janiatihviung da &9aa1 agannuniuas asini wagaLaa

Y

Shopping 4
Attractions m
“unavrailiie”
Aanssulun1sTUsTun E:::ZI

Spa/Beauty
Attractions (T
“&/ s’ :

“B”NF"Q Executive Summary Page 29



Marketing Strategy: Singapore

Keywords: Shopping

Focusing on segment/niche marketing

o~

THuwunsRILEN “A Place like Home” uag “The Map”

%

Jondatihvung da agotnwuniuas Wwaeluil LAe LassIuan

By

Shopping
AaNIsuTun1s1UsTUN Attractions

“unavailile”

@Hﬁg‘ Executive Summary

Page 30



Marketing Strategy: Vietnam (i)

Keywords: Spa/Beauty & Night life

Focusing on segment/fragment marketing

%

THuwun Rt “City Funtastic” uag “The Map”

N

Janiatihviung da aelni HLAs AALUT LRYRIUAN

Y

Spa/Beauty
Attractions

&/ anuseau”

AaNIsuTun1s1UsTUN

Night life
Attractions

“unIViadL e A A"

“B”NF"Q Executive Summary Page 31



D

0

Marketing Strategy: China

o
A

Keywords: Lucky Charm & Village

Focusing on segment marketing

o~

TAumuNIIRILEIN “The Map”

Religion/Temple
Routing

LﬁamLLazummolumsﬁams

. mauamuﬁaz‘l?j‘mmsﬂsmﬂﬁuﬁuﬁmﬂ’ﬂu’im
ARLAT NiANULALAaIAUEIAU LU Talivns
ANAINA AatIwiurn dusu 1aavinlunn
WNIR

“LduMvAIRuUgaN”

© AIUANHIAALAUAAIUARLAIRURAIU HIANET)
antlavile Aa Anudidaiiavuasin/dalaniug
11 wnananuluniuaracslvilaaluiasla
CUlfurcl/comRrgml% . °lutﬁ3mmm/i‘1mﬂ?'?'au'iﬂwdj‘isaLz’:i"umvo‘fﬁzmu
L o _ @R e MILAUNIY ARDAIUSE mamazgao‘tﬁwmn‘lu
LRUNNINWIO YN AU/ TN UETTN” —_— Ussind’lng winsagnisviasifiaraiu “The
Map” AW

?ﬂmig Executive Summary Page 32



Marketing Strategy: Hong Kong 28]

Keywords: Spa/Beauty, Village & Historical Site

Focusing on segment/fragment marketing

%

THuwun Rt “City Funtastic” uag “The Map”

N

Jandatihviung da agonn 1eaelni uazgLie

Y

Spa/Beauty
Attractions

“®/anusreenn”

Cultural/Community @l il

Routing %@
“WWumedddiauuay/ —— C-%é}
IUGTIN”

AaNIsuTun1s1UsTUN

Historical Sites
“LHauuNTus U u”

“B”NF"Q Executive Summary Page 33




Marketing Strategy: India o

mamm  Keywords: Shopping, Village & Spa/Beauty

Focusing on segment/fragment/niche marketing

%

THuwunsRILEIN “A Place like Home" wag “City Funtastic”

Y

nIatihvang Aa NTILNNNRIUAT

Y

Aanssulun1s1dsiun

Cultural/Community

Routing —

BRAND

i &
0B

Lﬁa‘lﬁ']LLR%}LH')M'\IOIuﬂWSEf’iIaﬁ’VS
« uiutiiamiiAedasAungatnnauIuAg
Hunadn Taawadounavdadieluvsiian
Shopping m ngoinn I LildTuavidsINAuA LAY
Useaunvinty wafdileguauqniiagula
I:::::I 1ty Alaaddeny wanse (dusu

«  WRAYAVIAINUNAIANAIUDIAINTTUN
funsarin’lalungamnuniuas 1aanudn
1329229ANNTULNIENNATAU LRELIARY
G RYA R R G RNREY

Spa/Beauty
Attractions

Executive Summary Page 34



Marketing Strategy: Japan (i

@ Keywords: Village/Cultural Sites & Floating/Land Market

Focusing on mass marketing

%

THuwunsRILEIN  “The Map”

N

JonTatihvung da agounw tdaeini uazaia

Y

Aanssulunisidsiun
By b S
' L h : pa/Beauty
CuI’ruroI/Communi’ry%L; X Shopping Attractions
Routing — /éb

Religion/Temple

Floating/Land Market Routing

“B”NF"Q Executive Summary Page 35



Marketing Strategy: Russic

- Keywords: The Sun & Night Life

Focusing on segment/fragment marketing

) ¥

THuwun Rt “City Funtastic” uag “The Map”

%

Janiatihviung da AT9nn AaY3 uaz)LAn

Y

Outdoor activity
“AanssuANINaIILI9”

AaNIsuTun1s1UsTUN

Entertainment
“ganuduLivenuaau”

?’Wﬁ'g Executive Summary

Page 36



Marketing Strategy: South Korea o

7 g

@, | Keywords: Lucky Charm, Night Life & Floating/Land Market

Focusing on segment/fragment marketing

%

THuwun Rt “City Funtastic” uag “The Map”

N

Jandatihviung da agounw waelni uagqgiia

Y

Religion/Temple
Routing

“Ll]unvAFuan”

_ Entertainment
Aanssulun1s1dsiun I:E:I T S R

Floating/Land Market
“Hauuuaainiil/aaraun”

“B”NF"Q Executive Summary Page 37



Marketing Strategy: Taiwan ()

“ Keywords: Village

Focusing on segment marketing

%

THuwun Rt “City Funtastic” uag “The Map”

N

Jondatihvung da agotnw tiaeini Aays uaznlia

Y

Cultural/Community @ i,
AanssulumsTusTun Routing %. D
“HananIf4In2uu/Sausssu” ‘“@%”\?

“B”NF"Q Executive Summary Page 38



Marketing Strategy: France =

l] Keywords: The Sun & Historical Sites

Focusing on segment marketing

%

THuwun Rt “City Funtastic” uag “The Map”

N

Joniauihvane da ngounw deelv nsed wazquie

v

Outdoor activity — — .
“AanssuainaInay” y N

AaNIsuTun1s1UsTUN

Historical Sites
“LHauuNTus U u”

“B/WF"Q Executive Summary Page 39



Marketing Strategy: Germany (0

m— Keywords: The Sun & Market

Focusing on segment/fragment/niche marketing

o~

TdununIsRIL&EIU ‘A Place like Home”,
“City Funtastic”
‘( wae “The Map”

Jondatihviung da agonw tdaelui wwazgLie

By

\ I 7

- 7

Outdoor activity /—

AanssuTuni1s1UsTun [:::]

lamuazunnvlunsiasis

- wiwflamiiAedasAuaunainvaie
LazLraIviavLenyuaulszianaaInl/
ARIALN

Floating/Land
market

?ﬂmig Executive Summary Page 40



Marketing Strategy: Italy a

l] Keywords: Village & Cultural Sites

Focusing on mass marketing

o~

THuwunsRILEIN  “The Map”

%

Joniauihvane da Faelus nsvd uazqiin

By

Cultural/Community @ il
Aanssnlun1stlsium Variety 8 4D

o amaa v —
“aanuNISdInuu/ Tenuassn” ) ™

?/WF“Q Executive Summary Page 41



Marketing Strategy: Sweden Qi

Keywords: Floating/Land Market

Focusing on mass marketing

%

THuwunsRILEIN  “The Map”

N

Jowdaiihviung da e nsed (daelni wazas s sail

v

AanssuTuni1sTdstun Floating/Land
market

“HgunueaaInul/aanun”

“B”NHQ Executive Summary Page 42



Marketing Strategy: Switzerland ()

Keywords: Floating/Land Market

Focusing on mass/segment marketing

%

THuwunsRILEIN  “The Map”

N

Joudaiihnune da guaa Aganw waztdaa

v

Floating/Land

AanssuTun1s1dsTun
market

“aunueaaInul/aanun”

“B/WF"Q Executive Summary Page 43



Marketing Strategy: U K. G

N, |
= Keywords: The Sun & Entertainment

Focusing on segment/fragment/niche marketing

L

THuwunsRIL&N “A Place like Home”, “City Funtastic”
“ wae “The Map”

Jondatihviung da asounw tiaelui deasa wasqLie

) ¥

| lamuazuuinvlunisiass

N/ X o 4 . o
Ould fivit = ol e utlianNiiedadAumITUNARINKARE
utaoor activity P s LLaszdaIumsmﬁan'ssuﬁﬂ'\nmaLL:io“lu
Sk FJondanluladngonw

AanssuTuni1s1UsTun [:::]

. aim%nn'qomw‘lmlﬁuium;ﬁamsﬁ'aa
ANUTULAve uAIAY (Alilafiaiu
LAgdavAunlsAdssIal) tlagann
UnviagvignnguiltiuanuaynauIu (s
AuLATaYANLAANAHaAR)

Entertainment

MARX Executive Summary Page 44



Marketing Strategy: Australia o

Focusing on mass/segment marketing

%

THuwuNIRILEN “The Map”

N

Joudaiihnune da guaa Aganw waztdaa

Y

—-—", 7

Outdoor activity -

Spa/Beauty

AaNIsuTun1s1UsTUN
Attractions

Historical Sites

“B”NF"Q Executive Summary Page 45



Marketing Strategy: Canada a8

Keywords: Spa/Beauty, Lucky Charm & Market

Focusing on mass/segment marketing

%

THuwuNIRILEN “The Map”

N

Joudaiihnune da guaa AW LagLdaee

v

Spa/Beauty
Attractions
_ Religion/Temple
Aanssulunsidsiun Routing
Floating/Land
market

“B/WF"Q Executive Summary Page 46



Marketing Strategy: U.S.A.

Keywords: Lucky Charm, Village

Focusing on mass marketing

L

THuwuNIRILEN “The Map”

JouTatihvung da nganw A3 taaslna

) ¥

(Feee Uszaiudzdiug nsed uwasgifin

Religion/Temple

Cultural/Community @Q
Aanssulunisidsiun Routing Routing  pa 2= D
W, % ” % oo da 'Y % é“}
LHUMIAIRURAIU “LuUM9IadInguU/Tauusssu” Cﬁ
BRAND
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For more information, please contact
info@brandmatrix.co.th

BRAND 423/3 Mahapruettharam Rd., Mahapruettharam,
MATRIX Bangrak, Bangkok 10500

Tel : +66(02) 236 2627, Fax : +66(02) 238 1563
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